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SEARCH ENGINE MARKETING

CASE STUDY:

CLIENT COMPANY:

CLIENT GOALS: Decrease cost per lead and increase sales to over 1000 new
clients per month.

CLIENT RESULTS:

Decrease cost per lead by more than 30%. Used savings to scale the company to
3 consecutive INC 5000 awards (list of fastest growing companies in the United
States). Scaled from 20 team members to more than 75.

STATS:
Monthly Average
5963 Free Consultations Per Month $515,420 / month in average revenue
1223 New Clients Per Month 5 to 1 ratio of advertising to revenue

$96,079 / month in advertising spend

HOW WE DID IT:
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than 1000 new clients per months
consistently using google, facebook
and SEO. RealTop Marketing is an

absolute marketing wiz! “
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“They've helped us grow to more



